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SAFE HARBOR STATEMENT UNDER THE 

PRIVATE SECURITIES LITIGATION REFORM ACT 

OF 1995 

Except For Historical Information Contained Herein, The Matters Set Forth In 

This Presentation Are Forward-Looking Statements. Statements That Are 

Predictive In Nature, That Depend Upon Or Refer To Events Or Conditions Or 

That Include Words Such As Expects, Anticipates, Intends, Plans, Believes, 

Estimates And Similar Expressions Are Forward-Looking Statements.  The 

Forward-Looking Statements Set Forth Above Involve A Number Of Risks And 

Uncertainties That Could Cause Actual Results To Differ Materially From Any 

Such Statement, Including The Risks And Uncertainties Discussed In The 

Companyôs Safe Harbor Compliance Statement For Forward-Looking 

Statements Included At the End Of This Presentation and In The Companyôs 

Recent Filings, Including Forms 10-K And 10-Q, With The Securities And 

Exchange Commission.  The Forward-Looking Statements Speak Only As Of 

The Date Made, And The Company Undertakes No Obligation To Update 

These Forward-Looking Statements. 
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L-3 Overview

ƀ Large-cap aerospace & defense company

ƀ 2009 sales of $15.6B (~70% prime)

ƀ Non-platform centric prime contractor, plus diverse 

supplier/subcontractor

ƀ ~76% of sales to U.S. Department of Defense (DoD)

ƀ ~67,000 employees
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2009 Major Highlights

ƀAchieved 2009 Plan and financial objectives

ƀDoD ISR surge main driver of sales growth

ƀProject Liberty - - all aircraft deliveries to date on or ahead of 

schedule

ƀSOCOM EUAS - - 1st significant UAV platform win as prime

ƀStrong, disciplined financial performance
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2009 Actual Results

Notes: (1) 2008 Adjusted excludes 2Q08 Items comprised of:  (i) a litigation gain of $133M ($81M after income taxes or $0.66 perdiluted share) comprised of a 
reversal of a $126M liability and $7M of related accrued interest, (ii) a product line divestiture gain of $12M ($7M after income taxes or $0.06 per diluted 
share), and (iii) an impairment charge of $28M ($17M after income taxes or $0.14 per diluted share).  See Reconciliation of GAAPto Non-GAAP 
Measurements.

(2) Higher pension expense for 2009 compared to 2008 reduced operating income by $79M ($48M after income taxes), operating margin by 50 bpts and 
diluted EPS by $0.41.

(3) See Reconciliation of GAAP to Non-GAAP Measurements.

2009
Actual

vs.2008
Actual

vs. 2008 
Adjusted

Sales $15,615 5% 5%

Operating Margin 10.6% -70 bpts n.c.

Operating Income $1,656 -2% 5%

Diluted EPS from Continuing 
Operations

$7.61 2% 11%

NetCash from Continuing 
Operations

$1,407 1% 1%

Free Cash Flow $1,225 3% 3%

($ in Millions, except per share amounts)
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2009 Sales by End Customer

Army 4,107$    26%

Air Force 3,721      24%

Navy/Marines 2,544      16%

Other Defense 1,560      10%

U.S. Military (DoD) 11,932$  76%

Other U.S. Government 1,127$    7%

Foreign Governments 1,082      7%

Commercial - Foreign 867         6%

Commercial - Domestic 607         4%

Total 15,615$  100%

($ in Millions)
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91%

9%

57%

15%
28%

35%

20%
18%

27%

Sales Mix
Products / Services

Contract Type

Fixed Price

Time &
Material

Cost Plus

48%
52%

C3ISR

Electronic
Systems

Aircraft 
Modernization
& Maintenance

Government
Services

Segments

Existing

Business Type

New 

2009 Actual Sales $15.6B

Products Services
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$4,379 $4,353

$3,961 $3,914

$1,866
$2,002 $2,101 $2,180

2007 2008 2009 2010E
Debt* Bank EBITDA*

$1,448

$1,575

$1,656

$1,700

2007 2008 2009 2010E

Operating Income

10.4%

10.6% 10.6%
10.7%

Summary Financial Performance
Sales

Cash Flow

Operating Income

Debt and Leverage

$13,961

$14,901

$15,615

$15,900

2007 2008 2009 2010E

Margin

$1,270

$1,387 $1,407
$1,500

$157
$218 $186

$250

2007 2008 2009 2010E

Operating Activities Capital Expenditures

2.3x 2.2x
1.9x 1.8x

(1)

(1) 2008 excludes 2Q08 items.

* As defined in L-3's revolving credit facility at the end of each period.

Leverage*

CAGR = 5%CAGR = 4%

CAGR = 6%

($ in Millions)

Notes: (1) 2010 Estimates are based on midpoints of 2010 financial guidance.
(2) See Reconciliation of GAAP to Non-GAAP Measurements.
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Insight Technology Acquisition

Business Summary

ƀNight Vision (NV) and Electro-Optical (EO) warfighter

systems - - handheld, helmet-mounted, weapon-

mounted

ƀLondonderry, NH; 1,100 employees

ƀMajor customers:  Army, SOF, USMC, LEA

ƀCapabilities:  Laser, optics, illuminators, electronics, 

packaging

ƀProduct mix:  Aiming & Illumination 40%, Imaging 40%, 

Precision Strike 20%

Rationale/Synergies

ƀExcellent customer relationships and diversified 

products

ƀEstablish $650M L-3 Warrior Systems sector (Insight + 

EOS + IRP + EoTech)

ƀPull-through for NV tubes (EOS), thermal imagers (IRP) 

ƀFacilities, equipment and marketing efficiencies 

Products/Technology

ƀLaser aiming lights and target pointers

ƀTactical Illuminators

ƀLaser rangefinder systems

ƀNV devices - goggles, monoculars

ƀThermal imaging systems

ƀSensor fusion systems

ƀLaser markers & designators

ƀTarget location systems

Aiming                Sensing                            Locating              Illuminating

Transaction/Financials

ƀAgreement on February 18, expect closing in 2Q10

ƀPurchase price not disclosed

ƀTax structure:  338(h)(10) election

ƀEBITDA multiple:  ~9x 2010 (before NPV tax benefits)

ƀ2010E sales $290M, high margins

ƀ Immediately EPS accretive and attractive ROI
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L-3 Summary

ƀ Non-platform centric prime contractor and diverse 

subcontractor positions

ƀGood positioning in slower growth DoD environment

ü Less exposure to program cancellations/cuts

ü Solutions to sustain/enhance existing platforms

ü Quick reaction capabilities

ü Aligned with irregular warfare priorities

ƀGrowing sales, earnings and cash flow

ƀ Adaptability, agility and collaboration to continue 

growing 

ƀ Disciplined capital allocation

ƀM&A provides upside to organic growth
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Geopolitical and DoD Update
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Geopolitical Summary

Overall - - More Complex

Iraq -- Withdrawal of US Forces in progress

Afghanistan ïMajor Allied Operation in HELMAND ProvinceéU.S. Troop 

surge Continues

Pakistan -- Key ingredient in Afghanistan strategy

Yemen -- Failing stateé another Al-Qaida planning and operational base

Iran -- Nuclear ambitions continueé diplomacy not working

Middle East -- Simmeringé key issue tension between Israel and Iran

North Korea -- Unstable, manageable, ñnewò Asia policy

Russia -- Reasserting its relevanceé What next?

China -- Economic vitality; human rights; global outreach expectationé 

continued progress amid human turmoil

Latin America -- Anti-Americanismé several restive issuesé Cuba, 

Venezuela, Ecuador, Columbia, Honduras and others

http://rds.yahoo.com/_ylt=A0WTb_ghHWNLShYALVaJzbkF;_ylu=X3oDMTBqMjZqMWxsBHBvcwMyMwRzZWMDc3IEdnRpZAM-/SIG=1kahmf0pl/EXP=1264873121/**http:/images.search.yahoo.com/images/view?back=http://images.search.yahoo.com/search/images?_adv_prop=image&b=22&ni=21&va=world+map&xargs=0&pstart=1&fr=yfp-t-701&w=610&h=440&imgurl=mcgillglobalhealth.info/file_uploads/cms_miho/images/world_map_IHO.jpg&rurl=http://mcgillglobalhealth.info/cms/health_map.cfm?proj_type=5&size=78k&name=world+map+IHO+jp...&p=world+map&oid=c803cc6edb310ff0&fr2=&no=23&tt=1839808&b=22&ni=21&sigr=11tt56dd1&sigi=1262pau0u&sigb=13ijg46dg
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U.S. Department of Defense (DoD)

ƀModest base budget growth, plus large OCO 

supplementals

ƀ Iraq and Afghanistan continue near term 

resource focus

ƀTake care of all volunteer forceé support 
deployed troops

ƀRebalancing for today's warsé accept more 
conventional risk

ƀRapid fieldingé solutions that worké end 
unneeded, poorly performing programs

ƀBudget constraintsé few new startsé 
rationing and re-programming continue




